


Forward-Looking Statements VMAR | Nasdaq Listed

This presentation contains forward-looking statements within the meaning of applicable Canadian securities laws and within the safe harbor provisions of the United States Private Securities Litigation Reform Act of
1995. Such statements include predictions, expectations, estimates, projections, and other information that might be considered future events or trends and that do not relate to historical matters. Forward-looking state-
ments in this presentation include, without limitation, statements regarding the Company’s business strategy, growth opportunities, operational integration initiatives, expected synergies from the acquisition of Nautical
Ventures Group Inc., future revenue growth, margin expansion, market adoption of electric marine propulsion systems, expansion of OEM relationships, development of electric boating infrastructure and service programs,

anticipated inventory monetization, future acquisitions, financing initiatives, and the Company’s ability to improve operational efficiencies and achieve profitability. Forward-looking statements can often be identified by

” U ” “believes," Hintends," “ ” u ” u ” " wu ” “Opportunitg,” (lmaU’” “Could’" " ” U

words such as “expects,” “plans, anticipates,” “continues,” “estimates,” “projects,” “potential, would,” “will,” and similar expressions or variations (including negative
variations) of such words and phrases. These forward-looking statements are based on management's current expectations, assumptions, estimates, and projections and are subject to known and unknown risks,
uncertainties, and other factors that may cause actual results, performance, or achievements to differ materially from those expressed or implied by such statements. Such factors include, without limitation: the Compa-
ny’s ability to continue as a going concern; the Company's ability to achieve and maintain profitability; the Company's dependence on floor-plan financing and compliance with financing covenants; risks associated with
integration and execution of acquired operations; the Company’s ability to replace or expand revenue streams; the presence of material weaknesses in internal control over financial reporting; general economic, capital mar-
ket, and industry conditions affecting the recreational boating sector; customer demand for electric marine technologies; supply chain disruptions; inventory and liquidity management risks; competition; regulatory devel-
opments; tariff and trade policy uncertainties; and other risks described in the Company's Annual Report on Form 20-F, as amended, for the year ended August 31, 2025, and in the Company’s subsequent filings with the U.S.
Securities and Exchange Commission (“SEC”) and on SEDAR+. Although management believes that the assumptions and expectations reflected in the forward-looking statements are reasonable as of the date hereof, there
can be no assurance that such assumptions or expectations will prove to be correct. Actual results and future events could differ materially from those anticipated in such forward-looking statements. Readers should not place
undue reliance on forward-looking statements contained in this presentation, which speak only as of the date hereof. The Company undertakes no obligation to update or revise any forward-looking statements, whether as a
result of new information, future events, or otherwise, except as required by applicable law. Certain market and industry data contained in this presentation are based upon information from third-party sources believed to be
reliable, as well as management estimates and internal analyses. While the Company believes such information to be reasonable, it has not independently verified such information and cannot guarantee its accuracy or com-

pleteness. Neither the TSX Venture Exchange nor its Regulation Services Provider (as that term is defined in the policies of the TSX Venture Exchange) accepts responsibility for the adequacy or accuracy of this presentation.
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INVESTMENT HIGHLIGHTS

TECHNOLOGY-LED MARINE PLATFORM

Proprietary E-Motion™ propulsion + owned

commercialization infrastructure

5 PROPRIETARY E-MOTION™ TECHNOLOGY

E-Motion™ is Vision Marine’'s marine-specific high-voltage propulsion
platform, positioned around 180 HP continuous output and supported
by expanding U.S. intellectual property.

@ OWNED COMMERCIALIZATION PLATFORM

Nautical Ventures provides the customer access, demonstrations,
installation, service, marina operations and lifecycle revenue channels
needed to deploy E-Motion™-integrated boats.

K ESTABLISHED OPERATING SCALE

Vision Marine reported US%$48.6 million in revenue and US$11.8 million
in gross profit for the first nine months of fiscal 20261

K CAPITAL DISCIPLINE

Vision Marine reported US$2.4 million in positive operating cash flow
for the first nine months of fiscal 2026, with continued inventory and

floor-plan reduction.

"Financial figures from Vision Marine’s July 2026 Form B6-K / Q3 fiscal 2026 release.

S  EXPANDING IP MOAT

(

Issued U.S. patents, a USPTO Notice of Allowance and a new
charging-protection patent application expand Vision Marine's U.S. IP

portfolio to 19 filings.

ﬂ INTELLIGENT PROPULSION INTEGRATION

Avikus’ NEUBOAT operator-assist technology is being integrated with
twin E-Motion™ propulsion on the STERK 31E, with the platform
targeted for IBEX 2026, subject to successful integration and validation.

L‘,}_\ STRATEGIC TECHNOLOGY EXPANSION OPTIONALITY

Non-binding LOI for a proposed business combination that, if completed,
would expand Vision Marine’s technology platform into unmanned aerial
vehicles and defense technologies, subject to due diligence,

definitive agreements, financing and approvals.
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INVESTMENT THESIS

Proprietary Technology With Owned Commercialization Infrastructure

Vision Marine is a marine technology company built around E-Motion™, supported by
direct market access, service infrastructure and real-world boating operations.

CORE ASSET EM”’/””TM

Through Nautical Ventures, Vision Marine
controls a multi-brand retail, marina, ser-
vice and delivery platform that provides
direct access to customers, vessels, OEM
relationships and recurring marine revenue
channels.

This integrated structure gives p— ™
Vision Marine a direct path to > Demonstrate Deploy m Support =MOTION

The strategy is not to become a traditional boat dealer. The strategy is to combine technology,
customer access and marine infrastructure into one scalable operating model.
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TECHNOLOGY PERFORMANCE

WORLD’S FASTEST ELECTRIC BOAT SPEED RECORD

= MOTION

ELECTRIC POWERTRAIN TECHNOLOGY 30 MPH |49 MPH | 10SMPH 116 MPH
S2

VOLT 180 BRUCE 22 HELLKAT
In 2023, Vision Marine reached 116 mph at the Lake of the Ozarks Shootout,

setting a benchmark for electric boat performance.
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TECHNOLOGY DEPLOYMENT

Controlled Deployment:
From Engineering to Customer Use

Marine propulsion technology does not scale through
engineering alone. It requires vessel integration, customer
education, on-water demonstration, installation, service, war-
ranty support and real-world feedback.

Vision Marine combines proprietary propulsion technolo-
gy with the commercial infrastructure required to bring that
technology closer to customers, OEMs and real boating use
cases.

Through Nautical Ventures, the Company has a direct path
from engineering to customer deployment.

Technology is the upside.
Infrastructure is the accelerator.

Feedback

7

Technology
Development

On-Water
Demonstration

Customer

e
Service &
Warranty Support

Installation
& Rigging

7

OEM
Integration

/

Retail
— Exposure

AN

Recurring Customer
Lifecycle Revenue
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E-MOTION MARINE POWERTRAIN SYSTEM

E-Motion™ =MOTI0N

The Core ELECTRIC POWERTRAIN TECHNOLOGY
TeChnOIOQU Asset E-Motion™ is Vision Marine's proprietary

high-voltage electric propulsion platform
engineered specifically for marine
applications.

The system is designed as an integrated pow-
ertrain architecture combining propulsion, bat-
tery integration, controls, safety systems, di-
agnostics and serviceability.

HIGH PERFORMANCE HIGH EFFICIENCY ADVANCED SAFETY MODULAR DESIGN CONNECTED SYSTEM RELIABLE
180 HP Continuous Up to 97% motor Multi-layer protection Scalable architecture Real-time monitoring Marine-grade
Instant Torque efficiency Redundant Systems Easy integration Diagnostics Built to last

Industrial Production
- Ready HV Electric Powertrain

€>LINAMAR

Power to Perform

- Developed and tested with leading technical

* CALIFORNIA *

and supply-chain partners CQRE
MCLAREN @, (o
ENGINEERINGS

Engineering APPROVED
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PROVEN ON THE WATER

Real-World Integration Across
Recreational Boat Platforms

E-Motion™ has been 25+ 13

integrated into BOATS RECREATIONAL
INTEGRATED  BOAT BRANDS

This integration history demonstrates Vision Marine's ability to adapt its pro-
pulsion technology across multiple vessel categories, including pontoons,
tenders, bowriders, catamarans and performance platforms.

RECREATIONAL BOAT BRANDS ON WHICH THE E-MOTION SYSTEM HAS BEEN
SUCCESSFULLY INTEGRATED AND DEMONSTRATED

\7

WIRED
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INTELLECTUAL PROPERTY

A Growing U.S. Patent
Portfolio Around the
E-Motion™ Ecosystem 18 19 3

NEW - AUGUST 25: CHARGING PROTECTION

New U.S. patent application covers charging-protection technology

for EMotion™. The architecture is intended to monitor charging-con-
nection integrity, interrupt the high-voltage path when an abnor-
mal condition is detected, reduce commanded current to zero and
prevent restart until conditions are confirmed.

PORTFOLIO COVERAGE

« Authentication and cybersecurity

« Marine battery architecture

« Power management / distribution

« Cooling / thermal management
 Fault detection / overload protection
« Propulsion controls and trim

+ Secure vessel communications

« Structural / lower-unit integration

- Charging protection / service safety IP protection spans
deployment, operation, charging and service.

Compatible with existing marine electrical connectors through STERK 31E dual E-Motion™ 180E integration.

its onboard charging system.
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NAUTICAL VENTURES

Owned Commercialization
Network Across
Propulsion Types

Nautical Ventures gives Vision Marine direct access to customers, ves-
sels, service operations, waterfront demonstrations, OEM relationships
and recurring marine revenue channels across Florida.

The platform serves today’s boating market across powerboats, tenders,

watersports, marina services, parts, maintenance and electric products
while providing a practical deployment channel for E-Motion™ technology.

— 2024 Boating Industry Top 100 Dealer recognition
- Over US$100 million in annual sales from 2020 to 2023

= B locations
- Extensive customer database

— Access to the Gulf of Mexico (Gulf of America) and Atlantic
Coast customers

&L

NAUTICAL VENTURES REPRESENTS GLOBALLY RECOGNIZED BOAT BRANDS ACROSS KEY FLORIDA

Q) YISIoN BSTERK
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NAUTICAL VENTURES

Owned Commercialization
Infrastructure Across Florida

Vision Marine uses Nautical Ventures as a controlled path from technology development to
real customer deployment - reducing dependence on third-party OEM adoption alone.

CUSTOMER ACCESS ON-WATER VALIDATION
Multi-brand retail relationships and an Multi-brand retail relationships and an
established boating customer base. established boating customer base.
INSTALLATION + SERVICE MARINA + DELIVERY

Rigging, installation, diagnostics, Waterfront access, vessel handling and
maintenance and warranty support. delivery infrastructure support adoption.
LIFECYCLE REVENUE TECHNOLOGY DEPLOYMENT

Service, parts, storage, marina,

-1 e . . A practical channel to introduce
financing, insurance and diagnostics.

E-Motion™- integrated platforms.

Technology Is The Proprietary Asset. Nautical Ventures Is The Commercialization Accelerator.
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A NEW BOAT BUYING EXPERIENCE

Fort Lauderdale: \
A Real-World Marine Why the waterfront platform

Technology Experience matters?

The objective is to connect engineering, customer experi-
ence and after-sales support in one operating environment.

A new boat-buying experience across electric and
internal combustion engine boating

- Product discovery and consultation
FLORIDA
- On-water demonstration

- Installation and rigging
( @ Rlnoec

- Service and maintenance

eiial-ad - Customer delivery and support
( U\ /‘ @ errplag 25 y PP
( SASOT / - Technology diagnostics

DEALERSHIP

@ FORT LAUDERDALE

ANGLERS MARINA

- Direct feedback from real boating use

THE INVESTOR LOGIC

Marine propulsion technology does not commercialize through engineering
alone. It requires boats, customers, water access, trained technicians, instal-
lation capability and service infrastructure.

Vision Marine’s operating platform provides those functions while supporting
both electric and conventional boating revenue.

A deployment platform - not simply a dealership. (v) VISION
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ELECTRIC PRODUCT MIX

E-Motion™ Product Deployment Through Nautical Ventures =MOTION

Vision Marine is bringing E-Motion™-integrated boat platforms to market
through its owned retail, service and customer-access infrastructure.

‘ Vision Marine is selecting boat

platforms where E-Motion™ can be S—A=07 (V) STERK 3= Ao |
demonstrated through real,
high-demand recreational use (\y OWNED PROPRIETARY

cases rather than only through
external OEM adoption.

Pontoon Market

Pontoons remain one of the most relevant recre-
ational boating categories for E-Motion™ deploy-
ment. NMMA reported that new pontoon boats
were among the U.S. industry’s highest-volume
categories in 2024, with an estimated 52,000 to
55,000 new units sold, despite broader softness
in new powerboat retail sales. NMMA also reported
that pontoons represented more than one-third of
the outboard product mix.

« Twin 180E-equipped

- Performance boat platform or

Research and Markets estimated the global pon- « Pontoon platform - Starcraft exclusivity
Center-console performance

toon market at US$8.8 billion in 2024 and project- - Modern fiberglass body platform - Electric propulsion
ed it to reach US$12.6 billion by 2030, represent-

ing a 6.2% CAGR from 2024 to 2030.

+ 180E-equipped « Accessible pontoon platform

« High-end equipment and materials « Center-console layout
- German engineering
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BUSINESS MODEL

Recurring Revenue: Customer ELECTRIC OU NAUTICAL

o DIVISION SALES VENTURES
L|fecgc|e Around —— vowenen v () v
[
Technology Adoption
MARINA FINANCING
. . . . AND INSURANCE

Recurring marine businesses create customer touchpoints — —

beyond the initial boat sale. For Vision Marine, recurring

revenue is not only financial diversification. It creates deeper (v)

customer access, supports the ownership experience and

: " : : RECURRING
provides additional touchpoints for technology adoption. REVENUE
ELECTRIC TECH BOAT

For Vision Marine, recurring revenue is not only financial diversification. SERVICES EXPANSION STORAGE

It creates deeper customer access, supports ownership experience and [—

provides additional touchpoints for technology adoption.

WARRANTY SERVICE
SUPPORT AND PARTS
| |

The more Vision Marine participates in the customer lifecycle, the stronger its ability to
introduce, support and learn from new marine technologies.

(v VISION
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FINANCIALS

Vision Marine Technologies Inc. Highlight

)

Capitalization Structure

As at September 4, 2026 - Proprietary E-Motion™ electric marine
propulsion platform

Common shares issued and outstanding 716,959 ) } i

 Vertically integrated commercial platform
Pre-funded warrants (WAEP: CAD $540.00) 1 through Nautical Ventures
el e [l e e Wil s 716,360 « US$48.6 million revenue for the first nine months

of fiscal 2026

Convertible notes issued to former shareholders of NVG 156 . Positive operating cash flow from operating
(US$5.6 million note convertible at US$3,449.60 per share) activities in Q3 fiscal 2026
Options outstanding (WAEP: US$1,725,522.61) 18

« Advancing intellectual-property portfolio

Restricted share units outstanding (vest upon the

achievement of specified market-capitalization thresholds]) 125 * Recurring marine revenue enannels, includingisexvice;

parts, marina, storage, financing and insurance

Warrants outstanding (WAEP: USD $383.42) 4,578
« Commercial infrastructure supporting
Fully diluted common shares 721,837 technology deployment
Contingent common shares issuable %3 194
Fully diluted common shares with contingent issuances 722,031

1
Up to 64 common shares may be issued to the former shareholders of NVG upon satisfaction of all conditions related to the NVG real
estate acquisition.

2 US$2 million convertible note may be issued to the former shareholders of NVG contingent upon the settlement of certain pre-acqui-
sition claims against NVG. The note would be convertible at US$34,496.00 per share.

S

Under the terms of an employment agreement executed on September 25, 2025, Alexandre Mongeon is entitled to receive 72 common
shares of the Company as compensation in connection with the relocation of his family to South Florida. The common shares will be
issued upon completion of the relocation.



FINANCIALS

Appendix: Nine-Month Fiscal 2026 Filing Snapshot

Income Statement

Revenue: $48.6M
Cost of sales: $36.8M
Gross profit: $11.8M
Gross margin: 24.3%
Net loss: $11.9M

The filings report revenue of $48.6 million,
cost of sales of $36.8 million and gross prof-
it of $11.8 million for the nine months ended
May 31, 2026. Net loss for the same period was
$11.9 million.

Balance Sheet

Cash and cash equivalents: $0.8M
Restricted cash: $0.4M
Inventory: $20.7M

Prepaid expenses and deposits to suppliers: $3.8M

Proceeds receivable from related parties: $6.6M
Total current assets: $32.9M
Total assets: $45.2M
Total liabilities: $39.2M
Shareholders’ equity: $6.0M

As of May 31, 2026, the filings show $32.9 million in current
assets, $45.2 million in total assets, $39.2 million in total

liabilities and $6.0 million in shareholders’ equity.

VMAR | Nasdaq Listed

Cash Flow and
Capital Efficiency

Cash provided by operating activities: $2.4M
Cash provided by investing activities: $3.6M
Cash used in financing activities: $12.6M
Repayment of floor-plan financing: $247M
Net proceeds from securities issuance: $1N7M

The cash flow statement reports $2.4 million of cash pro-
vided by operating activities, $3.6 million of cash provid-
ed by investing activities and $12.6 million of cash used
in financing activities for the nine-month period ended
May 31, 2026.
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Company Contact

INVESTOR RELATIONS

Bruce Nurse
(303) 919-2913
bn@v-mti.com

17



INVESTMENT

Why Invest in Vision Marine Today?

We spent years developing one of the industry’s leading electric propulsion systems.

Today, the Company combines technology,
customer access, service infrastructure and
direct market relationships through one
integrated commercial platform.

An Award Winning Sales Force '

Technology

NEW TECHNOLOGY CONSUMER ADOPTION CURVE

Service

infrastructure Distribution

Direct customer
relationships

(l: Technology Adoption Infrastructure

Management believes this structure strengthens Vision Marine’s ability to demonstrate, deploy,
service and support E-Motion™ technology in real boating environments.

(y)VISIDN
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INVESTMENT

Why Vision Marine - Why Now

We spent years developing one of the industry’s leading electric propulsion systems.

PROPRIETARY PLATFORM E-Motion™ provides differentiated high-voltage propulsion technology and a growing IP moat.

Nautical Ventures creates direct access to boats, customers, demonstrations, service
and operating data.

CONTROLLED DEPLOYMENT

Inventory and floor-plan exposure have been reduced while operating cash flow was positive for the first nine months

CAPITAL DISCIPLINE of fiscal 2026.

INTELLIGENT VESSEL EXPANSION Avikus extends. the: archlte.cture toward perception, navigation, operator assist
and auto-docking integration.

OPERATING LEVERAGE The objective is higher proprietary technology mix and lifecycle revenue through infrastructure
that already exists.

Technology - Deployment - Customer Lifecycle -» Operating Leverage
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INTELLECTUAL PROPERTY

= MOTION

ELECTRIC POWERTRAIN TECHNOLOGY

10.

1.

12.

13.

14.

15.

Cryptographic Authentication Of Components In An Electric Vessel -4/24/24

Controlling A Cooling System Water Intake Pump Of An Electric Marine Vessel- 4/30/24
Implementing A Torque Fuse In An Electric Marine Propulsion System - 5/6/24
Battery Pack For An Electric Marine Vessel- 5/15/24

Responding To Detecting An Error Associated With One Or More Powertrain Components Of An
Electric Vessel - 5/31/24

Authenticating Powertrain Components Of An Electric Vessel By A Battery Management
Controller - 1/13/25

Enhancing Safety In An Electric Marine Vessel Using Independent Fault Detection Loops
In A Power Distribution Unit - 1/27/25

Distributed Control System Architecture For An Electric Marine Vessel - 2/6/25

Outboard Power Control Unit For Controlling An Electric Motor Of An Outboard Engine -
2/24/25

Adaptive Control Of A Water Pump In A Marine Propulsion System - 3/10/25

Establishing Secure Communication Between An Interface Device And Control Systems
Of An Electric Marine Vessel - 4/8/25

Overload Protection For A Cooling Pump Motor In An Electric Marine Vessel - 5/7/25

Retrofit Cooling-Inlet Assembly For A Lower Unit Of An Electric Outboard Engine -
1/3/25

Drive Shaft Alignment Of An Electric Outboard Engine — 2/11/26

Electric Outboard Engine Apparatus With Interchangeable Shaft Coupler — 2/18/26

Protecting Our Proprietary Technologies

Strategic patent filing for key components essential for electric HV marine propulsion.

16. Systems And Methods For Configuring A Marine Outboard Lower Unit For Electric Propulsion - 5/21/26
17. Dual-Mode Trim Control System For An Electric Marine Outboard Engine - 7/2/26

18. Marine Low-Voltage Power Distribution And Selective Load Management - 7/21/26

19. Charging Protection - 8/25/26
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BUSINESS MODEL

Competitive Positioning: Technology With
Controlled Commercialization Infrastructure

CORE POSITIONNING

Large incumbent marine

ELECTRIC BOATS

Avator electric outboard lineup

DISTRIBUTION /7 SERVICE MODEL

Dealer-based model

VISION MARINE DIFFERENTIATION

Vision Marine is smaller but focused on

MERCURY MARINE . . . .
propulsion manufacturer high-voltage E-Motion™ and direct
deployment through Nautical Ventures.
YAMAHA Global marine propulsion HARMO electric propulsion and Dealer/OEM model Vision Marine combines electric propulsion with
incumbent boat control system owned retail, marina and service infrastructure.
TORQEEDO Electric marine propulsion Deep Blue high-power Dealer/integration model Vision Marine combines proprietary propulsion with
specialist electric systems direct customer access and product deployment.
.- e Ml M -
PURE Electric outboard Electric outboard positioned Product/system model V!SIOn Marine's E-Motion™is Posﬂmngd around
WATERCRAFT system provider around 25-50 HP equivalent use higher-power 180 HP propulsion and integrated
cases boats.
FLUX MARINE Electric outboard and Flux 115 HP outboard and boat Direct packages/partners Vision Marine adds Nautical Ventures' retail, marina,

boat-package company

packages

Vision Marine’s differentiation is not only the propulsion system. It is
the combination of proprietary technology, owned commercialization
infrastructure, service capability and real-world customer access.

Sources: Mercury Avator, Yamaha HARMO, Torqeedo Deep Blue, Pure Outboard and Flux Marine public product information.

service and recurring revenue platform.
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BUSINESS MODEL

=MOT/I0N < Avikus NEUSOAT

Toward an Intelligent Electric Vessel Architecture

PARTNERSHIP FIRST VALIDATION PLATFORM PLANNED FUNCTIONALITY
Vision Marine and Avikus, an HD Hyundai SI'E\’KBI? Subject to successful integration
company, began a technology partnership and validation:

to evaluate NEUBOAT operator-assist Development sequence:

integration with twin E-Motion™ propulsion. - Object recognition

- System Interfacing

Dockside C SN - Route planning
The work is collaborative and non-exclusive, with = Dockslac SOEeSlEIT

no binding commercial commitment at this stage. - On-Water Validation ~ Smart autopilot

- Adaptive cruise
The project is intended to

connect navigation, propulsion,
steering and helm controls. - Auto-docking assistance NEUBOAT

- Collision-avoidance assistance

Control is Level 2 operator assist.

Target: display the integrated project at IBEX 2026 in Tampa, October 6-8,
subject to development progress and successful integration.

¥ IBEX
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